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West India’s leading trade fair for CDOMO,
API, Excipients & Formulations.

BREAK THE
TABLET

Jio World Convention Centre, Mumbai

Driving Faster and More Resilient Pharma Alliances
from the Nation's Premier Business Capital
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Strengthening the Value
Chain Inside the Dose

PharmaCore Indiq, jointly organised by Messe
Muenchen India (MMI) and the Indian Drug,
Manufacturers’ Association (IDMA), is West
India’s only dedicated business platform for
the pharmaceutical industry. Hosted in
Mumbai, the show brings together exhibitors
across CDMO services , AP, Excipients, and
Formulations.

" With “Break the Tablet” as its core ideq, the

platform brings the focus beneath the
surface of the final formulation and
strengthens the value chain inside the dose.
It creates a business environment centred on
capability, precision and meaningful industry
engagement.
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Note: Numbers are combined for analytica Lab India & PharmaCore India.
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Why
Co-location with

(?S analytica Lab India
Matters 9
o

Mumbai remains one of
India’s most important
pharmaceutical business
centres. With over 500
pharmaceutical companies
headquartered here—and
more than 2,000 operating
across the region, it anchors a
significant share of the
country’s procurement,
sourcing, external
manufacturing, and technical
approval activity.

For exhibitors, that matters.

Because this is where supplier
conversations move beyond
introductions, closer to
evaluation, alignment, and
decision-making. It's not just
about visibility—it's about
engaging with the
stakeholders who actively
influence partnerships and
purchasing outcomes.

Running alongside analytica Lab
India, PharmacCore India benefits
from a broader ecosystem of
R&D specialists, QA/QC leaders
and technical experts.

Together, the two shows create a
stronger environment where
commercial intent meets
technical depth.
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Visitor Profile

C-Suite & Pharma
Leadership

Procurement &
Purchase teams

Import/Export Professionals
& Merchant Exporters

Business Development
teams

Supply Chain management
& External Manufacturing

Pharma Marketing
Companies

Ethical Marketing Companies

Government, Start-ups
& MSMEs

Regulatory teams, R&D
Teams & QA/QC Teams
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International Hosted Buyer Markets

and many more

Top visiting Company

* Ajanta Pharma Ltd

¢ Alkem Laboratories

e Atul Ltd

* Aurobindo Pharma

* Barc

* Biological E Limited

¢ Cipla

* Dr Reddy's Laboratories Ltd

* Enem Nostrum Remedies Pvt Ltd
* Fdc Ltd

Gland Pharma Ltd

Glenmark Pharmaceuticals Limited
Granules India Ltd

Hetero

Hetero Labs Ltd

Indian Immunologicals Ltd

Ipca Laboratories Ltd

Laurus Labs

Lupin Limited

Macleods Pharmaceuticals Ltd

* Mettler Toledo

¢ Micro Labs Limited

¢ Mylan Laboratories Limited

* Natco Pharma Limited

¢ Reliance Industries Limited

® Sun Pharma

¢ Thermo Fisher Scientific

¢ Thermo Fisher Scientific India Pvt Ltd
¢ Waters India Pvt Ltd



Visitor By Industries Visitor By Job Function

Management & C-Suite 28%

Procurement / Purchase / Commercial 14%

Supply Chain / PPIC / External Manufacturing 14%
Business Development 7%
Information Technology 2%

Professors / Deans { Research Scholars 4%

Chemicals 06% R60 9%
Quality (QA f QC) 9%

Sales & Marketing 6%
Others 7%

Pharma & Research Institutes 06%

Visitor By Location

Mumbai Thane Navi Mumbai Ahmedabad

Nashik Surat Vadodra Palghar Hyderabad



Exhibitor Testimonials

SHIKHAR MAHAJAN

Sr. General Manager - Business Development & Licensing, Gufic Biosciences Limited

One thing to truly appreciate about the organizers here is that they have managed the event very well. As first-time
participants, we are delighted to see the high quality of visitors — not only from India but also from overseas. The
international visitors who have attended appear to be genuine and engaged. Of course, if these interactions transform into
business opportunities, that would be wonderful.

ARJUN SINGH THAKUR

Director, Copmed Pharmaceuticals Private Limited

This is a wonderful venue, and we are fortunate to have such a great location — especially in Mumbai, where it is rare to find
both a good venue and a good show together. Since most companies are based in Mumbai, it has been much easier for
entire teams to come and visit us. Having this common point has made it convenient to meet with our existing customers,
and we are pleased to have generated a significant number of leads. We look forward to building on these opportunities.

HARSHIT SHAH

Associate Director, SKant Healthcare Limited

Firstly, I think Pharmacore was very well-organised. It's the first year. In terms of the way the entire layout is, the quality of
participants, the quality of delegates that have come in, we had very good, interesting conversations which we will build
upon post the show. I think it was also a good place to showcase brand S Kant and we got very good footfall on day one
and two, and we look forward to the last day.

MS. DHARNI DESAI

Business Development & Licensing, Encube

Encube set up a booth after a very long time, and it turned out to be a truly fabulous experience. | observed a constant shift
in the way the pharma industry is evolving, and it was evident here. The relationships we build — whether with clients or
other stakeholders — are increasingly focused on strategic partnerships rather than purely transactional interactions.

We had several excellent meetings, and I'm glad this platform brings together the entire ecosystem. From analytics to -
pharma to API suppliers, the complete supply chain was represented. | would say this is a great platform for the pharma
industry to understand how the market is evolving — not only in terms of cost efficiency but also in value creation.

DR. AMIT GOSAR - VICE PRESIDENT

Analytical & Clinical Research and PV Services, Indoco

There was an excellent footfall, with many relevant technical professionals visiting the exhibition. This strong participation
was largely driven by the conferences, which covered highly suitable subjects and attracted numerous decision-makers,
including international delegates. Their contributions added significant value, and overall, the event generated strong
business opportunities for us.

MR. ALOK S. SHETH

Director, Samrudh Pharmacare Pvt. Ltd.

This is a wonderful venue, and we are fortunate to have such a great location — especially in Mumbai, where it is rare to find
both a good venue and a good show together. Since most companies are based in Mumbai, it has been much easier for
entire teams to come and visit us. Having this common point has made it convenient to meet with our existing customers,
and we are pleased to have generated a significant number of leads. We look forward to building on these opportunities.




Visitor Testimonials

MS. VARADA BAPAT

Head, Product Development, IP and Regulatory, Steps Biosciences, Inc.

| came with specific objectives in mind, looking for suppliers of solvents, impurities, APIs, contract testing laboratories, and
analytical instruments — and | was abile to find everything under one roof. The overall experience was excellent.

MR. YASH SHETH

Senior Manager, APl & Intermediates, Khyati Healthcare Pvt. Ltd.

I came with the intention of connecting with decision-makers, marketing teams, and purchasers, and | was able to meet
many people of interest. My overall experience was very positive, as | learned about new products, engaged with multiple
stakeholders, and identified potential business partners with whom I can collaborate on future ventures. To conclude, |
would say that I had an amazing experience.

MS. NOOPUR JHA

Director, Biodeal Pharmaceuticals

There is a remarkable breadth in the offerings | observed here at PharmaCore India. | also witnessed how the market is
evolving, and | was able to find exactly what | was looking for. It has been wonderful to be here, as unlike other exhibitions
that tend to be overcrowded, this event allowed for meaningful discussions. If you are exploring new formulations, looking
to enhance production, or wanting to understand emerging technologies and competitor positioning, this exhibition
provides valuable exposure.

Exhibitor CSAT
CSAT Score - 3.82

Exhibitor NPS
NPS Score - 20

Visitor NPS
NPS Score - 51.41




A Strong Debut.
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Commercial Conversations. :
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Designed to Move
Conversations Forward

Conference Tracks

Networking Roadshows

Buyer-Seller Lounge

Innovation Showcase

National Advisory Council / Industry



Direct marketing
campaigns

Social media
promotions

Multi-city
roadshows

Out of home
media
promotions
(hoardings and
newspaper)

Podcast

ThoughF Influencer
leadership marketing
programme

Exhibitor
co-marketing

Technical evaluators
and high- intent buyers
to the floor

Audience Engagement Focus bring decision
The objective is simple: -makers
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Deputy Project Director - PharmaCore India
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